
Established player or emerging 
contender, booming economy or bear 
market, KPI has the combination of 
integration, innovation, and insight to 
be the dedicated sales and marketing 
partner you demand.

KPI delivers sales and marketing enhancement solutions that excel in any 
market. Unmatched program customization and meticulous attention to client 
need allow us to optimize performance and results for tele-sales, lead 
generation, appointment setting, marketing response management, event 
recruitment, and follow up for myriad industries.

From technology and transportation to medical and manufacturing to �nance 
and energy, KPI provides clients in even the most complex environments with 
the top-tier performance and bottom-line pro�t they demand.

Put an end to the up and down sales cycle. Let KPI experience and expertise 
supercharge the success of your next direct or channel sales & marketing 
initiative.

KPI’s Keys to Success

A Standout Performance Engineering Methodology
KPI’s six-step approach to performance engineering delivers focus, control, and 
feedback for every initiative. From an initial discovery to �nal analysis and 
reporting, clients can segment, evaluate, and �ne-tune e�orts. We’re convinced 
– and client after client will attest – that this generates the industry’s most 
e�ective sales and marketing support programs.

The DataFresh Group
Taking database performance to the next level, the DataFresh Group delivers 
phone-veri�ed technical and business decision-maker contacts within 
enterprise, SMB, and public sector organizations. It boils down to more reliable 
data and a higher response rate.

Industry-Leading Expertise & Unrivalled Accountability
Don’t settle for satisfactory. Our team is ready 24/7 with a combination of talent, 
technology, and management that best meets your sales and marketing goals.

That’s what KPI clients expect. That’s what KPI clients get.

KPI Analytics 
Your Source for Quali�ed Sales Leads and
Standout Sales & Marketing Support

More quali�ed prospects.  More powerful proposals.  A deeper, more consistent pipeline.

• Sales Lead Generation and Appointment Setting
• Lead Quali�cation and Nurturing
• Customer/Prospect Surveying and Pro�ling
• Tele-Sales Programs
• Data/List Sales
• Data Building, Cleansing, and Augmentation
• Event Recruitment and Follow Up
• Channel Support
• Full Salesforce.com Integration and Consultation

KPI Analytics, Inc. 12708 Riata Vista Cr, Suite A-126 Austin, TX 78727
Phone: 1-866-959-7574  Email: info@kpianalyticsinc.com

Learn more. Visit us at kpiroi.com.


